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Welcome to storytelling to support learning. My name is Hadiya Nuriddin and I’m your instructor.
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FOUR STRATEGIES FOR CONQUERING THE BLANK PAGE

1 Look for inspiration

2 Create and use prompts

3 Use freewriting strategies

4 Sketch out your ideas
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LOOK FOR INSPIRATION

FIND INSPIRATION
 In your prior work
 In the work of others
 On websites on the topic
 In image-based media

Presenter
Presentation Notes
“You can't wait for inspiration. You have to go after it with a club.”- Jack London.
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CREATE AND USE PROMPTS

HOW TO USE PROMPTS
 Before you start the storyboard
 Build into the storyboard
 As a brainstorming tool
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FREE WRITING

HOW TO FREE WRITE
1. Get a pen/pencil and paper.
2. Set the timer.
3. Write without stopping to fix errors.
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SKETCH OUT YOUR IDEA

HOW SKETCHING LEADS TO WRITING
 You’re doing something
 The sketch depends on the words
 The sketch helps you imagine a world



Getting 
Starting

1

Persuasive 
Writing

2

Writing 
Dialogue

3



Persuasive Writing

11

FOUR RHETORICAL WRITING TECHNIQUES

1 Understand what the learners need to believe

2 Tell stories

3 Create opportunities to use faces

4 Use rhetorical devices
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WHAT LEARNERS SHOULD BELIEVE

USING WRITING TO INFLUENCE BELIEF
 Get clear on the journey
 Sell life with the car, not the car
 Use voices of experience or authority

Presenter
Presentation Notes
Believing supports doing, until it doesn’t
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TELL STORIES

USING STORYTELLING TO PERSUADE
 Stories can evoke emotions
 Emotion often controls what we do
 Opportunity to sell a “Happy ever after”

Presenter
Presentation Notes
What the world looks like
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CREATE OPPORTUNITIES TO USE FACES

USING FACES TO PERSUADE
 The text supports the imagery and 

vice versa
 Faces communicate information and 

set the mood
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RHETORICAL DEVICES: MODES OF PERSUASION

ETHOS

An appeal to the character 
and authority of the author 
or speaker.

PATHOS

An appeal to the learner’s 
emotions.

LOGOS

An appeal to intellectual 
reasoning.

Presenter
Presentation Notes
Ethos is used to convince an audience by offering reliability, honesty, and credibility. This usually means a respected authority figure or celebrity giving a product or brand a testimonial or endorsement.An ethos-filled strategy would include famous people or experts in their field. These people would influence the audience based on authority or superior social status.Pathos aims to convince viewers by evoking an emotional response. This can be a positive, such the joy you would feel if you bought, say, a new pair of shoes. It can be a negative, as in, “Ouch, my back, I need a pill for relief.” And how about guilt? “Adopt this cute puppy before it’s euthanized.”A strategy like this will elicit pity, energy, or even make a viewer choke up. It appeals to compassion and feeling.Logos appeals to logic and reason by using statistics, facts, and figures. Aristotle considered this the biggie. These days, not so much. Rationality has fallen in stature, which makes all three modes of persuasion equally important.A logos-filled strategy would contain data, facts, graphs, and an almost academic or scientific level of logic and reason.
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GIVE CHARACTER THEIR OWN VOICES

Giving me my own voice contributes to the 
learning experience, right? It creates a more 
authentic situation and hearing me express 
my thoughts in my own way, could like, 
encourage empathy, you know? It’s also a 
chance to distinguish characters from one 
another by conveying our distinct personalities 
through our speech patterns. 
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D.A.R.E. TO WRITE GREAT DIALOGUE
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